
THE 8 TO 5 EXIT PLAN

Module Four
SECT ION  5 :  PR IC ING  YOUR  OFFER

This  worksheet  is  going  to  help  you  take  the  guess  work  and  the

fear  out  of  f iguring  out  your  prices .  By  the  end ,  you  will  have  the

formula  and  the  confidence  to  price  your  offers .   

 Intuition - Going with your intuition - basically your gut.  

Think about your offer. At this point, you have your outline, whats included, the extras,

the bonuses, the delivery, how much of your personal time is included (1:1 support)…..  

 

Now with that offer in your head, close your eyes and ask yourself ….what should I price

this offer at?  

 

Take note of the first number that comes to your head. I can almost guess that its lower

than it should be. You’re just starting out so I’m sure you might not have the confidence

to charge what you should be charging. I get it. So lets stretch yourself a little bit. I

promise it won’t kill you.  

Number:  

 

 

 

Now I want you to think about an even higher number. The number that you would

really be charging for your offer. The number that you would be charging when you

truly knew the worth of your work.  

Note that number:  

 

 

 

Now that you have your low number and your high number…think about a number in

between. A number that still feels like a stretch but that you can still get behind.  

Your New Number: 



SEC T ION  5 :  PR I C I NG  YOUR  OFFER

Reverse Engineering  

Go back to your annual income goal that we set in the previous sections. How much do

you need to make per month? Based on that, how many clients do you need to sign to

bring in that monthly income? 

 

 

 

 

OR you can also think about how many spots you want till fill within your offer:  

 

 

 

 

Then based on those numbers, you can match it with the previous method. How does

it match up? 



SEC T ION  5 :  PR I C I NG  YOUR  OFFER

Other Questions  

Will you have a payment plan available? Note details:  

 

 

 

 

 

Do you plan to offer an upgrade/vip option? Note details:  

 

 

 

 

 

 

What is your refund policy? 

 

 

 

 

 

 

 

What are you going to increase your prices to?  

 

 

 

 

 

When do you plan to increase your prices? 
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